
I will now explain the overview of the financial results for the second quarter of the fiscal year 
ending January 31, 2027.

I am Himeno, Representative Director and President of CEC.

Thank you very much for taking the time to join us today.
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Now, let's get into the main topic.
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First, the highlights of our second-quarter results.

In summary of performance, the systems and infrastructure development business and the 
security business expanded. Net sales increased by 13.7% year on year and operating income 
by 20.5%, both reaching record highs.

Orders received also remained solid, up 20.5% year on year even on an existing basis, 
excluding the large-scale government agency project.

As for the outlook for the fiscal year ending January 31, 2027, against the backdrop of robust 
DX demand we expect growth in areas such as infrastructure development and migration, and 
we have therefore revised our full-year forecast upward.

We will also continue to make growth investments as planned, aiming to enhance our 
corporate value over the medium to long term.

Regarding shareholder returns, we increased the interim dividend. We have also acquired 
treasury shares up to a maximum total of 2 billion yen, and we plan to cancel the acquired 
shares at the end of the fiscal year.
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I will now explain our business results for the second quarter of the fiscal year ending January 
31, 2027.
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These are the consolidated results.

Net sales were 35,080 million yen, an increase of 4,236 million yen year on year.

Operating income was 4,160 million yen, up 708 million yen, with an operating margin of 
11.9%.

Net income for the interim period was 2,883 million yen, an increase of 498 million yen.

The systems and infrastructure development business and the security business performed 
strongly, and every indicator posted double-digit growth, making record highs for a first half.

Orders received, on the other hand, were 38,989 million yen, down 9.0%, and the order 
backlog was 26,861 million yen, down 4.7%. This reflects the pullback from the large-scale 
government agency project won in the previous fiscal year; excluding that project, on an 
existing basis, orders grew by 20.5%.
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These are the main factors affecting operating income.

Including growth investments, selling, general and administrative expenses increased by 521 
million yen year on year, but with a contribution of 1,230 million yen from higher revenues, 
operating income rose by 708 million yen compared with the previous year.

Growth investments, although some items were delayed, proceeded broadly as planned, 
increasing by 447 million yen from the previous year.

The main growth investments consist of spending on human resources and expenses 
associated with improving the workplace environment.
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Performance by business segment.

All three business segments achieved growth in both net sales and segment income.

In the Integration segment, large-scale projects for government agencies and backbone 
systems for the automotive sector performed steadily. Net sales rose by approximately 4.0 
billion yen to 23,746 million yen, and segment income rose by approximately 800 million yen to 
4,976 million yen, finishing with double-digit growth in both.

In the Connected segment, the data monetization business grew, while the completion of EV-
related development weighed on results. Net sales were 5,946 million yen, roughly on par with 
the previous year, but segment income rose by approximately 60 million yen to 1,228 million 
yen, an improvement in both profit and profit margin.

In the Solution segment, the security services business, one of our focus businesses, led 
performance. Net sales rose by approximately 160 million yen to 5,386 million yen, and 
segment income rose by approximately 420 million yen to 1,321 million yen, with the profit 
margin improving significantly, by 7.2 percentage points.

Companywide expenses mainly consist of indirect department costs. Higher personnel and 
recruitment-related expenses and increased growth investments resulted in an expense 
increase of 580 million yen.

6



Here is an overview of performance by business segment.

First, the status of the Integration segment. Overall, both net sales and segment income grew 
by double digits.

[Focus: Migration services business]

The sales initiatives for legacy migration that we have pursued since the previous fiscal year 
are gradually bearing fruit, resulting in double-digit growth.

[Microsoft-related services business]

Although Dynamics 365 was between projects, Microsoft 365 deployment projects made up for 
it, and results finished roughly on par with the previous year.

[Systems and infrastructure development business]

System development performed well due to steady demand for backbone system development 
for the automotive sector, and infrastructure development was driven by the large-scale 
government agency project carried over from the previous fiscal year, resulting in growth in 
both net sales and segment income.

On the profit side, in addition to income growth accompanying higher revenues, profitability 
improved mainly by passing on cost increases to prices in the systems and infrastructure 
development business and other areas.
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This is reference information.

The left side shows the timing of net sales recognition and the amounts for the large-scale 
government agency project described on the previous slide.

We received orders of approximately 11.3 billion yen in the first half of the previous fiscal year 
and recorded about half of that, 5.3 billion yen, as net sales during that year. In the current 
fiscal year as well, we recorded 2.8 billion yen in the first half in accordance with the 
percentage-of-completion method, and we expect to record 3.2 billion yen in the second half.

The graph on the right shows the trend in net sales excluding this large-scale project.

Even excluding the project, net sales in the Integration segment grew by 14.0% year on year, 
which I believe shows that our existing businesses are also growing steadily.
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This is the status of the Connected segment.

Net sales were roughly on par with the previous year, but segment income rose by 5.2% and 
the profit margin improved by 1.1 percentage points.

[Focus: Data Monetization business]

Driven by the development of big data analytics platforms, the business grew. It also 
contributed to the improvement in the profit margin of the segment as a whole.

[Cloud Service Development business]

Although EV-related projects declined, robust cloud demand provided support, and results 
finished roughly on par with the previous year.

[Control Simulation business]

In-vehicle control development grew, but we were slow to win the new projects needed to fill 
the gap in factory automation control development, and results finished roughly on par with the 
previous year.

[Quality Management business]

Demand for next-generation verification using AI increased, but net sales declined following 
the completion of a specific customer's EV-related business.

On the profit side, results improved thanks to growth in the high-margin data monetization 
business and measures to improve productivity in development projects.
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Finally, the status of the Solution segment.

Net sales grew moderately, up 3.1%, but segment income increased substantially, by 46.6%, 
with the profit margin improving by 7.2 percentage points.

[Focus: Security Services business]

We won large-scale deals for our in-house product "SmartSESAME", centered on government 
agencies, which drove the segment as a whole.

[Data Center business]

Orders received grew, but net sales declined due to the termination of some contracts 
associated with the business restructuring and delays in winning new business.

In addition, during the relocation period we are incurring overlapping operating costs for both 
the old and new data centers, which also weighed slightly on profit.

[Industry-specific solutions]

Performance was solid, including large-scale deals won in the medical and healthcare field.

On the profit side, expanded sales of our in-house product "SmartSESAME" contributed 
significantly to first-half results.
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This is the reorganization status of the data center business.

In the current fiscal year, the second year of the medium-term management plan, the 
relocation work will be in full swing, and investment, including for facilities, will peak as well.

For capital expenditures, part of the spending has been pushed back to the second half due to 
material shortages and similar factors.

The relocation is also running slightly behind schedule because of construction period 
extensions caused by delays in procuring materials, and its peak will now come in the second 
half.

At present, there is no change to the investment plan for the medium-term management plan 
period. However, given rising labor and material costs, as well as delivery delays caused by 
material shortages, we will review the plan as appropriate and, if any changes arise, we will 
disclose them promptly.
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This is the progress of our focus businesses.

As this overlaps with the segment explanations, I will keep it brief.

[Migration Services]

2,409 million yen, up 24.5% year on year. Rehosting and office computer migration projects
increased this fiscal year, resulting in double-digit growth. Progress against the full-year target
is 52.4%.

[Data Monetization]

1,638 million yen, up 8.6% year on year. The development of big data analytics platforms
remained solid, but progress has been soft. "Resolana", the data utilization platform we
released this fiscal year, is currently in proof-of-concept with customers, mainly in the
manufacturing industry. We will steadily convert these into firm orders and make up ground in
the second half.

[Security Services]

3,077 million yen, up 2.2% year on year. Large-scale deals for our in-house product
"SmartSESAME" contributed. Progress against the full-year target of 6.0 billion yen is 51.3%,
in line with plan, and we expect the business to continue performing well in the second half.

[Company-wide Initiative: Cloud Services]

10,253 million yen, up 17.4% year on year. Progress against the full-year target of 19.0 billion
yen is 54.0%, with growth centered on cloud migration of core and business systems and the
development of cloud infrastructure.
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This is the status of orders received and order backlog by segment.

[Integration Segment]

Partly due to the pullback from the large-scale government agency project won in the previous 
fiscal year, orders received were down 21.7% and the order backlog was down 23.3%. 
Excluding that project, however, on an existing basis orders grew by 18.3%.

[Connected Segment]

Although the construction of big data analytics platforms grew, the completion of a specific 
customer's EV-related business weighed on results. Orders received were down 0.9% and the 
order backlog was down 0.4%, roughly on par with the previous year.

[Solution Segment]

Thanks to large-scale deals won in security services and the data center business, orders 
received rose by 50.0% and the order backlog by 56.7%, a substantial increase.
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These are net sales by industry.

Every industry except the "Other" category posted year-on-year growth.

[Manufacturing]

Backbone system development projects for the automotive industry remained solid.

[Telecommunications and Information Services]

Up 15.3%, driven by an increase in infrastructure development projects.

[Financial Services]

Up 9.1%, driven by an increase in migration projects.

[Government and Public Agencies]

Up sharply, by 41.1%, driven by infrastructure development and increased sales of our in-
house security products. 
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This is the status of the balance sheet.

[Assets]

Trade receivables decreased, while cash and deposits as well as non-current assets 
increased, and total assets were 62,159 million yen, roughly level with the end of the previous 
fiscal year.

[Liabilities]

Although contract liabilities increased, total liabilities decreased by 482 million yen, mainly due 
to a decline in accounts payable.

[Shareholders' equity (net assets)]

Despite the decrease from the acquisition of treasury shares, net assets increased by 419 
million yen on the back of higher retained earnings.

As a result, the equity ratio rose by 0.8 percentage points to 69.2%.
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Next, I will explain the earnings outlook for the fiscal year ending January 31, 2027.
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These are the full-year forecasts for the fiscal year ending January 31, 2027.

We disclosed an upward revision on August 21.

The revisions from the initial forecasts are as follows.

Net sales: up 2.5 billion yen to 70.5 billion yen.

Operating income: up 570 million yen to 8,320 million yen.

Net income: up 300 million yen to 5.9 billion yen.

We expect both net sales and profits to reach record highs.

We need to keep a close watch on domestic and international economic trends. That said, we 
will capture robust DX and AI demand and, while enhancing our product offerings, move 
forward steadily toward achieving the targets for the final year of the medium-term 
management plan.
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These are the full-year forecasts by segment and the progress made in the first half.

[Integration Segment]

Net sales of 47.0 billion yen and segment income of 9,860 million yen. First-half progress on 
net sales is 50.5%. We expect infrastructure development and the migration business to lead 
in the second half as well.

[Connected Segment]

Net sales of 12.2 billion yen and segment income of 2,690 million yen. First-half progress on 
net sales is 48.7%. The data monetization business will remain the main driver in the second 
half, and we will also work to bring cloud development and quality management back on track 
after a sluggish first half. 

[Solution Segment]

Net sales of 11.3 billion yen and segment income of 2,350 million yen. First-half progress on 
net sales is 47.7%. As the data center relocation is scheduled to be completed in the second 
half, we will promote measures to put the data center and cloud businesses on a growth track.
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This is the progress of our growth investments. We plan 6.0 billion yen for the full year, and we 
executed 2.5 billion yen of the budget in the first half.

[Human resources investment]

In addition to raising salary levels, we have been acquiring experienced professionals through 
strengthened recruitment.

[Research and development investment]

We are advancing demonstration research on autonomous robot control using physical AI and 
digital twins, as well as functional enhancements to identity management in our in-house 
product "SmartSESAME".

[M&A investment]

We recorded the cost of acquiring shares in DDS, as disclosed in the first quarter. Several 
deals are also in progress for the second half, and we will strengthen our internal M&A 
framework and pursue them actively.

[Capital expenditures]

Office-related investments — the expansion of our Ebisu office and the relocation of our 
Fukuoka office — and expenses for network equipment associated with the data center 
relocation have all been executed as budgeted.

Although part of the growth investment plan has been shifted to the second half, investments 
are progressing steadily, centered on human resources.

19



Finally, I will explain our AI strategy.

This slide reprises the content shown in the Q1 supplementary materials.

Under our basic AI policy, we aim to combine AI with our strengths in order to contribute to our 
customers' business growth and to expand our own business domains.

The strengths referred to here are:

- our "System Integration capabilities", covering everything from system development to 
infrastructure development and operation;

- our "knowledge and track record in the OT domain", rooted in on-site control and operations; 
and

- our "domain understanding", built on years of business expertise and customer-specific 
knowledge.

Each of these is a rare asset that is difficult to imitate, and together they are our strengths.

The AI technologies we are focusing on include vertical AI, physical AI, and data intelligence. 
By combining these with our strengths, we will deliver:

- accelerated business growth for our customers through solving industry-specific challenges;

- sustained business transformation at production sites; and

- improved organizational productivity and added value through collaboration between people 
and AI.

As shown in the bottom row, our drivers include R&D and knowledge accumulation, AI talent 
development, data quality and governance, and the incorporation of AI capabilities into our 
own products.
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This is a more concrete business framework.

The left side, "business foundation", describes our current businesses and strengths, 
and the right side describes the "growth areas" created by combining those strengths 
with AI.

The application layer is the domain of the Integration segment. Leveraging our domain 
understanding and our high level of technical and quality capabilities, we will take the 
lead in standardizing AI-driven development for our customers and in developing their 
talent, helping them create value while expanding the scope of the work we handle. We 
will also establish AI-driven approaches in the migration business and expand that 
business by deploying them horizontally across industries.

The data layer is the domain of the Connected segment. Drawing on our data-
collection products for manufacturing sites and our big data analytics capabilities, we 
will provide the technologies and platforms that connect production data and site-
specific knowledge and tacit expertise with robots and machine tools, thereby enabling 
the introduction and development of vertical AI and physical AI. We are also advancing 
research and development on guardrails to prevent AI from running out of control, and 
we are considering products and services that provide consistent support extending to 
operations and governance, including evaluation and monitoring after AI has been 
introduced.

The infrastructure layer is the domain of the Solution segment. Using our strength in 
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the security business together with our data center facilities and networks, 
we envision making monitoring and operational work more efficient and 
sophisticated with AI, and providing GPU and NPU platforms and cloud AI 
to meet demand for AI infrastructure.

In this way, from the application layer to the data layer and the 
infrastructure layer, we take pride in being one of the few systems 
integrators that covers every layer vertically. By defining growth areas 
across all of those layers and combining our existing business domains 
with AI, we will create customer value and expand our earnings base over 
the medium to long term.
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This concludes our explanation of the overview of financial results for the second quarter of the 
fiscal year ending January 31, 2027.

Thank you very much for your kind attention today.
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